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522418-70i99 .... 

J u n e  15, 2006 

Federal Trade Commiss ion  !r 
Office of the Secretary 
Room H- 135 (Annex W) 
600 Pennsylvania  Avenue, NW 
Washington, DC 20580 

Re: Business  Oppor tuni ty  Rule R511993 

Dear Secretary: 

As a long-time Sunr ide r  Internat ional  Distributor, I have great concern 
about  the proposed Bus iness  Opportuni ty Rule R511993. In its present  
form, it could prevent me  from cont inuing as an Independent  Sunrider  
Distributor. I u n d e r s t a n d  tha t  par t  of the FTC responsibi l i ty Is to protect 
the public from "unfair  and  deceptive acts or practices", however, in my 
nearly 20 years  as an  Independent  Sunr ider  Distributor, I have found no 
unfair  or deceptive acts or practices. Sunrider  Internat ional  is a steady, 
stable company. I p lan to cont inue with the company  for many  years  to 
come. 

If there are companies  who perform "unfair and deceptive acts or 
practices" as defined by  the  FTC, they  need to be investigated and all of 
these acts and  practices stopped. I do not believe s u c h  a crippling rule 
should  be placed on a company  such  as Sunrider  who has  done bus iness  
honest ly  and  forthrightly for near ly  25 years. It Is unfa i r  to lump similar  
types companies  together a s s u m i n g  they are all alike, then  apply a 
general  restrictive rule to t hem all without investigation. Surely, you 
know that  al! companies ,  though s imilar  in structure,  are not all alike. 

In the networking marke t ing  bus iness ,  a 7-day wait ing period to enroll 
new Distr ibutors can  slow bus iness  down or can even discourage 
prospective Distr ibutors  due  to the waiting period. Once people are 
introduced to Sunr ider  they  see the value of the bus iness  opportunity 
and  products; they want  to join and  get started due to the best bus iness  
and  consumer  opportuni ty  in  the networking marke t ing  field. What is 
the point of the 7-day wai t ing period? Sunrider  h a s  a generous re turn  
policy for products  a l ready in  place. As Distributors doing bus iness  we 
spend  most of our t ime in t roducing Sunr ider  to prospective Distributors 
and  training t hem to be successfu l  in bus iness  and  product  knowledge 
ra ther  than  in adminis t ra t ive  paperwork. Doing more administrat ive 
work prevents us  from help ing  more people improve their  heal th and  
finances. 


The proposed rule calls for release of information on company  lawsuits. 
All companies  have law~uits and  problems. If anyone  has  a question, 
th is  information can  be obta ined from Sunrider.  
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The proposed  rule  r equ i res  d i sc losu re  of I 0  prior p u r c h a s e r s  n e a r e s t  to 
the  prospect ive  pu rchase r .  Wl~at is the  pu rpose  of th i s  ru le?  The 
prospect ive  c l ient  is welcome to  t a lk  to any  of my downl ine  a n d / o r  
a n y o n e  in  the  S u n r i d e r  D i s t r i b u t o r  Representa t ive  Depa r tmen t .  They are 
a lso  welcome to t a lk  wi th  a n y o n e  they  wish abou t  t he  p roduc t  or  
company .  We are  h a p p y  to  a n s w e r  a n y  ques t ions  a n d / o r  refer t h e m  to 
the  appropr i a t e  d e p a r t m e n t  a t  S u n r i d e r  Headqua r t e r s  for f u r t he r  
in format ion .  Ano the r  fac tor  is  t h a t  S u n r i d e r  in a worldwide c o m p a n y  
a n d  b u s i n e s s  can  be done  on l ine .  I wou ldn ' t  know w h o m  to con t ac t  in  
the  prospect ive  c l ient ' s  a r e a  anyway .  There 's  p len ty  of  i n fo rma t ion  on 
the  S u n r i d e r  website.  If c l i en t s  w a n t  to en te r t a in  r u m o r s  who 's  to s top 
t hem.  There 's  p len ty  of  i n f o r m a t i o n  a b o u t  a n y  c o m p a n y  on  t he  web; no  
one c a n  hide. I would  no t  expose  a n y o n e  to invas ion  of  the i r  pr ivacy  or 
i den t i t y  thef t  by revea l ing  h i s  o r  he r  in format ion  to a n y  prospect ive  
cl ient .  

As a n  I n d e p e n d e n t  Sun_rider Dis t r ibutor ,  I c o n s u m e  t h e  p roduc t s  and  
a m  h a p p y  with the  resu l t s .  I a m  a success fu l  l eader  in  S u n r i d e r  a n d  
have  a s u b s t a n t i a l  ex t ra  income,  which  he lps  me now s ince  I a m  a senior  
c i t izen on  Social  Secur i ty .  I p l a n  to be wi th  Sun r ide r  for m a n y  more  
yea r s  a n d  he lp  m a n y  more  people  to improve the i r  h e a l t h  a n d  f inances  
t h r o u g h  the  bes t  n e t w o r k i n g  p r o g r a m  in  t he  field. 

I apprec ia te  the  efforts of t h e  FTC to protec t  consumer s ,  however,  
b l a n k e t  ru les  pu t  u n w a r r a n t e d  b u r d e n s  on  b u s i n e s s e s  who  are  h o n e s t  
a n d  on  d i s t r ibu to rs  who  a re  h o n e s t l y  s tr iving to he lp  o the r s  improve  
t he i r  hea l t h  a n d  live the  A m e r i c a n  dream.  If you  w a n t  to m a k e  h e a d w a y  
wi th  d i s h o n e s t  bus ine s se s ,  go af ter  t h e m  a n d  c lean t h e m  up  by  enforcing 
ex is t ing  regula t ions ;  do n o t  p u t  u n n e c e s s a r y  rules  on  t he  h o n e s t  
bus ines se s .  It is c o u n t e r p r o d u c t i v e  a n d  does  no t  he lp  t he  FTC to soIve 
t h e  perceived prob lems .  U n w a r r a n t e d  and  u n n e c e s s a r y  res t r ic t ive  ru les  
s h o u l d  not  h a m p e r  i n d e p e n d e n t  b u s i n e s s  enterpr ise .  

T h a n k  you  for cons ide r ing  m y  commen t s .  

Emafl :  


